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About Us
PROVENTA INTERNATIONAL 1

Vision & Culture 
We want to encourage key leaders and their companies to put 
the patient at the very heartbeat of every innovation. We want 
to facilitate the sharing of valuable insights and strategies to 
assist in the discovery, development and commercialisation of 
lifesaving therapies.

Vision

We treat others as we would like to be treated. We believe the 
culture is the soul of the company - how we treat people defines 
who we are. Everyone in the company contributes to this culture, 
and it’s evolution. 

Philosophy & Culture

Since its inception in 2013, Proventa International 
is one of the fastest growing US-based 
management consultancies in the Life 
Sciences industry, with our main focus on 
business development solutions. Engaging 
with key stakeholders and solving their key 
challenges is at the core of what we do. With 
our integrated platforms - Strategy Meetings, 
Consulting, Digital, Investment and Talent 
Acquisition - we act as an extension to your 
business development strategy. We provide 
the exclusive business intelligence that 
decision-makers need to be able to react 
decisively and effectively to marketplace 
challenges and opportunities.



Solutions
Unique in its format and set-up, Proventa International’s business Strategy Meetings provide a learning and 
networking experience like no other. THE EXCLUSIVE, INVITATION-ONLY EVENT IS MADE FOR SENIOR LEADERS 
AND TOP SOLUTION PROVIDERS to maximise their time away from the office and gain tangible results.

Spearheaded by 1:1 business meetings and a capped audience, Proventa International’s Strategy Meetings are 
driven by exclusive benchmarking and networking opportunities not found anywhere else.

Strategy Meetings

Proventa International utilises world-leading innovation techniques to enhance business development 
opportunities and create valuable conversations in the life sciences industry through:

Consulting

The spotlight is on the service provider! An entire day to demonstrate thought leadership and expertise in front of a 
handpicked group of life sciences leaders.

Innovation Spotlight

Looking to gain that new client in Asia? Trying to get your services and product in front of renowned pharmaceutical 
decision-makers? Proventa International’s tailored service can help find the people that matter, wherever they are 
in the world. 

Business Development Outsourcing

The perfect setting for learning, collaborating and networking. A 5-star à la carte dining experience, an informal 
setting and an unrivalled guest list. Meet life science leaders and innovative vendors in a city near you.

Strategy Dinners

Proventa International has led from the front, 
adapting to the digital age to forge ahead of the 
competition in digital marketing solutions.

Digital

Virtual Boardrooms
Tailor Made Whitepapers
e-Shot campaign
Digital Storefronts and Company Banners on 
our B2B website: www.PharmaFeatures.com

“Where Talent Meets Opportunity”

Talent

Matching experts with senior-level appointments 
in the Life Sciences sector, Proventa Talent works 
in close partnership with you to offer a variety of 
methodologies directly suited to your unique business 
needs.

Using our extensive network we help connect investors with innovative Biotechs, CROs and Technology 
Vendors. We’re here to ensure the next generation of life-changing medicines become a reality. Whether you’re 
a new start-up looking for funding or an investor seeking out the next breakthrough treatment to enhance 
your portfolio, our unique model will provide the perfect opportunity to make the connections you need.

Investment

OUR INVESTOR NETWORK INCLUDE
•  Venture capital 
•  Angel
•  Corporate venture capital 
•  Institutional
•  High net worth 
•  Family office/private wealth
•  Private equity 
•  Government organisation/sovereign wealth fund 
•  Large biotech/pharma

WHO BUILD PORTFOLIOS ACROSS
•  Biotech 
•  Digital health
•  Medtech 
•  Diagnostic
•  Medical devices 
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Sectors We Operate In And Our Global Reach
At Proventa International, we take pride in our knowledge and expertise in the following three pillars:

Hierarchy of 
Pharmaceutical & 
Biotech clients we 
work with

Director Level

President / VP 
 
Scientist 
 
Team Lead 
 
Manager 

Department Head 
 
C-Level 
 
Other 
 
Academia 
 
Chairman

Locations in which Proventa International has operated in:

Miami Office

Manila Office

• Boston 
• Cambridge 
• New Jersey 
• Philadelphia 
• Raleigh Durham 

• New York 
• Chicago 
• San Francisco 
• San Diego

US
• Singapore
• Malaysia
• Indonesia

• Hong Kong
• Philippines 
• India  

APAC
• UK & Ireland
• Germany 
• Switzerland

EUROPE
• Denmark 
• France  
• Italy  
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2025 Strategy Meeting Calendar
MAY & JUNE

Boston/Cambridge MA - US East Coast

Medicinal Chemistry Strategy Meeting 2025
Le Méridien Boston Cambridge

MAY
8

T HUR

Chemistry, Manufacturing & Controls Strategy Meeting 2025
Le Méridien Boston Cambridge

MAY
7

WED

Belgium - Europe

ESKO Brand Summit
Brussels, Belgium

MAY
21-22
WED-THUR

Boston/Cambridge MA - US East Coast

NOVEMBER
San Diego - US West Coast

NOV
19

WED

Bioinformatics & Drug Discovery Biology Strategy Meeting 2025
Le Méridien Boston Cambridge

&

OCT
15

WED

Bioinformatics & Drug Discovery Biology Strategy Meeting 2025
Crowne Plaza London Docklands

&

Medicinal Chemistry & Drug Discovery Biology Strategy Meeting 2025
Hard Rock Hotel San Diego

NOV
12

WED

&

Medicinal Chemistry Strategy Meeting 2025
Crowne Plaza London Docklands

OCT
16
T HUR

OCTOBER
London/UK - Europe

Venture Capital & Private Equity Strategy Meeting 2025
Le Méridien Boston Cambridge

MAY
7-8
WED-THUR

VENTURE CAPITAL & PRIVATE EQUITY

Clinical Operations & Clinical Trial Supply Chain Strategy Meeting 2025
Hyatt Regency Princeton 

MAY
15
T HUR

&

Clinical Operations & Clinical Trial Supply Chain Strategy Meeting 2025
Hard Rock Hotel San Diego

NOV
13
T HUR

&

San Francisco, CA - US West Coast

Revvity Strategy Dinner
San Francisco, CA

JUN
24
T UE S

Clinical Operations & Clinical Trial Supply Chain Strategy Meeting 2025
Crowne Plaza London Docklands

OCT
9

T HUR

&

Clinical Operations & Clinical Trial Supply Chain Strategy Meeting 2025
Le Méridien Boston Cambridge

NOV
18

T UE

&

Princeton/New Jersey - US East Coast

Medicinal Chemistry & Drug Discovery Biology Strategy Meeting 2025
Hyatt Regency Princeton

MAY
14

WED

&

Venture Capital & Private Equity Strategy Meeting 2025
Hyatt Regency Princeton 

MAY
14-15
WED-THUR

VENTURE CAPITAL & PRIVATE EQUITY

https://proventainternational.com/
https://proventainternational.com/events/rd/usa-east/boston/medicinal-chemistry-strategy-meeting-east-coast-2025-boston/
https://proventainternational.com/events/manufacturing/usa-east/boston/chemistry-manufacturing-and-controls-strategy-meeting-2025/
https://proventainternational.com/events/manufacturing/events/esko-events/esko-brand-summit-brussels-2025/
https://proventainternational.com/events/rd/usa-east/boston/bioinformatics-and-drug-discovery-biology-strategy-meeting-east-coast-boston-2025/
https://proventainternational.com/events/rd/europe/london/drug-discovery-biology-bioinformatics-strategy-meeting-europe-2025/
https://proventainternational.com/events/rd/usa-west/san-diego/medicinal-chemistry-and-drug-discovery-biology-strategy-meeting-west-coast-usa-2025/
https://proventainternational.com/events/rd/europe/london/medicinal-chemistry-strategy-meeting-europe-2025
https://proventainternational.com/events/investment/events/venture-capital-private-equity/
https://proventainternational.com/events/clinical/usa-east/new-jersey/clinical-operations-clinical-trial-supply-chain-strategy-meeting-east-coast-2025/
https://proventainternational.com/events/clinical/usa-west/san-diego/clinical-operations-clinical-trial-supply-chain-strategy-meeting-west-coast-2025/
https://proventainternational.com/events/rd/events/revvity/revvity-ai-enhanced-discovery-fair-data-in-the-era-of-new-modalities/
https://proventainternational.com/events/clinical/europe/london/clinical-operations-clinical-trial-supply-chain-strategy-meeting-europe-2025/
https://proventainternational.com/events/clinical/usa-east/boston/clinical-operations-clinical-trial-supply-chain-strategy-meeting-east-coast-boston-2025/
https://proventainternational.com/events/rd/usa-east/new-jersey/medicinal-chemistry-strategy-meeting-east-coast-2025/
https://proventainternational.com/events/investment/events/venture-capital-private-equity-new-jersey/


Innovation Spotlight Sessions
An Extension to your Business Development Strategy

We will provide you with a list of confirmed attendees 
as soon as we hit our contracted numbers. 

Proventa International are able to leverage their consultancy services to provide Innovation 
Spotlight Sessions which are tailored for organisations who are looking to speak in a closed door 
environment around a specific topic or challenge in the marketplace to a select number of Director 
and above level executives from a mix of emerging to large Pharmaceutical & Biotechnology 
companies.

Proventa International will bring your innovation into the spotlight using a combination of:

Up to the minute industry analysis

Cutting edge research presentations

Fluid think tank sessions

Roundtable discussions

Client case study presentations

Interactive workshops

Proventa International will leverage our relationships on your 
behalf to deliver a minimum of 20 delegates who qualify 
via our pre-qualification process to attend each session. 
On confirmation of the package we will aim to deliver each 
session within 4-5 months providing that all content has been 
signed off between both parties.

Each Innovation Spotlight Session is entirely bespoke and 
therefore can be at a location near you. Proventa International 
will recommend the central hubs in close proximity to where 
our clients are based to attract the highest level of delegate 
and alleviate extended travel and accommodation cost. The 
one key denominator is that each session will be delivered at 
a 5* location”.

Each Innovation Spotlight Session will be co-branded with 
Proventa International partnered by your organisation. We 
will create a landing page that will allow delegates to register 
once we have personally invited them.

PROVENTA INTERNATIONAL 5



Value Proposition

Exclusive Thought Leadership Presence
As the Lead partner of the Innovation Spotlight Session you will be given the exclusive position of being the only 
supplier in attendance with a minimum of 20 delegates who fit your prospect criteria.

PRICE =  £45,000 GBP
*This price does not include attendee accommodation, flights or alcohol consumption. 
*5* Venue depending on location.

Innovation Spotlight Roundtable Discussion Groups
The opportunity to hold 4 Roundtable Discussion Groups across the entire session each lasting 45 minutes long. 

The format of each roundtable will be very focused and highly detailed in regards to current strategic challenges in 
the marketplace.

Fluid discussions allowing delegate participation for you to gain insight into their true strategic challenges, pain points, 
needs and requirements.

Thought Leadership positioning within area of expertise to the delegation.

Prospect Criteria, Lead Identification & Pre-Qualification Process
Proventa International will be in consultation with you from confirmation to understand your prospect criteria, targeting 
specific organisations and job titles who would be deemed as potential clients.

Proventa International will provide you with the confirmed delegate list in advance of the session including a full 
database of each delegate’s needs and requirement, strategic challenges, budgetary information and solutions they 
are looking to invest in so that you can be confident prior to the sessionthat each delegate would a prime prospect.

Proventa International will send a detailed profile of your organisation to each confirmed delegate.

Post Session Lead Generation
You will receive the full onsite delegate database including email addresses to assist with follow-ups post session.

Company Representation
4 VIP Passes including full hospitality will be allocated for you to gain maximum coverage to all aspects of the session

2 VIP pass including full hospitality for your client delivering each Case Study Roundtable Discussion Group/ 
Presentation

Personal Account Manager
Proventa International will provide you with a designated account manager on-site to assist with delivery of your 
package and cater to all demand from delegates who would like personal introductions during the networking breaks, 
lunches and gala dinner.

Networking Lunch, Drinks & Canapé Reception Dinner
Proventa International will provide a hot buffet networking lunch & drinks and canape reception which is included for 
each VIP attendee.

The opportunity to maximise networking time with C-Level decision makers in an informal setting.

On-site Branding & Marketing Information
Multiple brand exposure to the participating decision makers leading up to the session.

Company logo on all marketing correspondence as main partner for the Innovation Spotlight Session alongside 
Proventa International.

PROVENTA INTERNATIONAL 6



Examples of Innovation Spotlight Sessions







Strategy Dinners
A 5* À La Carte Dining Experience

VALUE PROPOSITION

With todays senior executives being ever more conscious of time well spent due to the impact and cost associated with 
time out of the office, the days of attending 2 to 3 day events are becoming a thing of the past. However, being able to 
have an intimate gathering with true peer to peer interaction in a more informal setting, outside of business hours is an 
integrated business development solution which Proventa International prides itself on. Combining interactive roundtable 
discussions with a Director level and above audience mixed with a 5* à la carte dining experience is the core components 
to the success of our Strategy Dinners.

10-15 excluding 
your senior 
management 
on the table

Delegate Numbers

Up to 4 VIP Passes 
including full hospitality 
will be allocated to your 
team, including clients, 
delivering the sessions on 
the day.

Company Representation

In close proximity to where your target audience is based to eliminate extended travel cost. Preferred locations
but not limited to include:

Location

EUROPE
•	 UK (London / Cambridge)
•	 Germany (Munich, Dusseldorf, Frankfurt)
•	 Switzerland (Zurich, Basel)
•	 Sweden (Stockholm)
•	 Denmark (Copenhagen)
•	 France (Paris, Lyon)

EAST COAST USA
•	 Boston
•	 Cambridge
•	 New Jersey
•	 Philadelphia
•	 Raleigh Durham
•	 New York
•	 Chicago

WEST COAST USA
•	 San Francisco
•	 San Diego

APAC
•	 Singapore
•	 Malaysia
•	 Indonesia
•	 Hong Kong
•	 Australia

•	 Philippines
•	 India
•	 Japan
•	 South Korea

Draft Agenda

17:15 Registration & Networking with a signature cocktail on arrival

18:00 - 19:00 Roundtable Discussion by your Client (Case Study)

19:00 - 20:00 4 Course Gala Dinner including Coffee and Desserts

20:00 - 21:00 Roundtable Discussion by your CEO / Senior Management

21:00 - 21:15 Closing remarks

Our Guarantees

1.	 Each delegate who attends will be of a Director level and above (Decision makers or those who make up part of the decision  
	 making process).
2.	 You will receive each delegates profile prior to the event including: 
	 a.	 Name 
	 b.	 Company Name 
	 c	 Job Title 
	 d.	 How many employees they are responsible for? 
	 e.	 What are their 3 key strategic challenges? 
	 f. 	 What are their main therapeutic areas? 
	 g. 	 What drug development stages are they currently focusing on? 
	 h. 	 What stages of the buying cycle are they currently in: 
		  i.     Request for Information 
		  ii.    Request for Proposal 
		  iii.   Bid Defence 
	 i. 	 How much personal budget do they have to sign off within the following 12 months? 
	 j. 	 What particular products, services or solutions they are looking to invest in within the following 12 months? 
		  i.     Time frame of investment 
		  ii.    Main reason for investing
3.	 Each delegate will receive a 100-word written profile of your company prior the event.
4.	 We will hit the contracted number of attendees fitting your prospect criteria.
5.	 On-site we will assign you with an account manager who will proactively work alongside you to make sure that your event is running  
	 smoothly and on the day, your personal itinerary is delivered.
6.	 We guarantee that if we do not hit the contracted amount of delegates you will receive a full reimbursement on the cost per lead  
	 ($1,000) for every delegate under the contracted minimum per event

We will create a landing page on our website with you being the sole sponsor of the event and promote it to an extensive network 
per targeted region to guarantee numbers. You will have designated consultants work exclusively on your campaign to acquire 
the delegates and ensure the target is being achieved.

Marketing

*This price does not include attendee accommodation, flights or 
alcohol consumption outside of the agreed amount.PRICE =  £25,000 GBP

Director level and above responsible for :

Delegate Demographic

•	 Medicinal Chemistry
•	 Biology
•	 Bioinformatics
•	 Oncology
•	 Clinical Trials
•	 Supply Chain
	 i.    Clinical
	 ii.   Commercial
•	 Pharmacovigilance

•	 Manufacturing
	 i.    CMC
	 ii.   Bioprocess
	 iii.  VaccinesBiologics
•	 Cell and Gene Therapies
•	 Regulatory Affairs
•	 Market Access & Reimbursement
•	 Medical Devices
•	 Human Resources
•	 Investment & Venture Capital

PROVENTA INTERNATIONAL 10



Wednesday, 15th May 2024

3535 US-1 Suite 100B
Princeton, NJ 08540

IN PA R T NER SHIP W I T H:

Kath De VelaCONTACT www.proventainternational.com+1 (617) 4534896 ext 325kv@proventainternational.com

Medicinal Chemistry Strategy Dinner

KEY OPINION LEADERS

AGENDA

18:00 - 18:30 REGISTRATION & NETWORKING WITH A SIGNATURE COCKTAIL ON ARRIVAL

18:30 - 19:00 ROUNDTABLE DISCUSSION: 
Navigating the impact of geopolitics and ongoing legislation on discovery outsourcing

19:00 - 19:30
ROUNDTABLE DISCUSSION: 
Finding the right CRO medicinal chemistry partner to improve efficiency and short discovery 
timelines

19:30 - 20:30 DINNER

20:30 - 21:30 CLOSING REMARKS AND COFFEE, DESSERT, COGNAC, CLOSING

DATE

VENUE

Join us for dinner, drinks and discussions on how technology and geopolitics 
is shaping the future of drug discovery. 
 
Curia was the first discovery CRO and has grown to provide a breadth of 
services to support clients research and development needs.

Engage in conversation with peers and Curia’s expert medicinal chemists in 
understanding how technology and geopolitics is shaping the way discovery 
outsourcing is done.

Curia, from Curiosity to Cure.

Curia is a Contract Research, Development and Manufacturing Organization with over 30 years of experience, an integrated 
network of 27 global sites and over 3,500  employees partnering with customers to make treatments broadly accessible to 
patients. Our biologics and small molecules offering spans discovery through commercialization, with integrated regulatory and 
analytical capabilities. Our scientific and process experts and state of the art facilities deliver best-in-class experience across drug 
substance and drug product manufacturing. From curiosity to cure, we deliver every step to accelerate and sustain life-changing 
therapeutics. To learn more visit us at curiaglobal.com

ABOUT CURIA 

Douglas Kitchen
Research Fellow, 
Medicinal Chemistry
Curia

Mark Wolf
Director,
Medicinal Chemistry
Curia

Matthew Surman
Associate Director, 
Medicinal Chemistry
Curia

Christopher Conway
President
Curia

Grant Carr
Vice President, Head of
Global R&D Drug Discovery
Curia

Examples of 
Strategy Dinners



Thursday,
16th May 2024

Seasons 52
3535 US-1 Suite 100B

Princeton, NJ 08540

ABOUT IQVIA 
TECHNOLOGIES
IQVIA Clinical Technologies 
develops and delivers clinical 
trial software products providing 
sponsors, sites, and CROs with 
an operational advantage to 
transform the trial experience 
for sites and patients. We apply 
our expertise in healthcare-
grade AI to gain efficiencies 
and insights in trial planning 
and budgeting, sponsor-
site communication, patient 
engagement, and sponsor 
oversight. Our market-leading 
SaaS products and tech-
enabled services are offered 
independently from our CRO 
services to match any business 
model. Explore our full line 
of orchestrated clinical trial 
technologies at iqvia.com/oct 
and contact us to learn more. 

Clinical Technology Impact Dinner

KEY OPINION LEADERS

AGENDA
18:00 – 18:30 Registration & Networking With a Signature Cocktail on Arrival

18:30 – 19:00 Roundtable Discussion
Patient focused technologies to enhance the patient experience

19:00 – 19:30 Roundtable Discussion
Site focused technologies that reduce site burden

19:30 – 20:30 Dinner 

20:30 – 21:30 Coffee, Dessert, Cognac, Closing Remarks

Join us for dinner, drinks and discussions on how technology is 
shaping the future of clinical trials.

While IQVIA is the world’s leading CRO, IQVIA also offers a breadth 
of technologies for sponsors, sites, patients and even other CROs 
to use in their trials. 

Engage in conversation with peers and IQVIA technology experts in 
understanding how technology is impacting clinical operations. Hear 
of recent research results highlighting what your peers are doing 
with technology and how it is helping drive new levels of efficiency. 

IQVIA Technologies. Hear the vision. Join the Journey. 

IN PARTNERSHIP WITH:

www.proventainternational.com+1 (617) 4534896 ext 325kv@proventainternational.comContact Kath De Vela

Kevin Landells

IQVIA Technologies
VP, Business Head for IRT

Kevin has over 25 years of experience in the IRT/ RTSM industry, 
having worked across many technical and project management 
leadership roles. Experienced with developing and leading global 
teams delivering managed services spanning operations, project 
management, client partnerships and Business transformation. 
Kevin is passionate about improving healthcare and utilizing 
technology that makes a real difference to patients’ lives. 
Kevin holds a Bachelors’ Degree in Computer Science from 
Hertfordshire University in the UK.

Naouel Baili

IQVIA Technologies
Director, AI Scientist

Naouel is an expert in emerging technology solutions, leveraging 
over ten years of experience in the life sciences industry to 
transform clinical trial management. Her proficiency in embedding 
sophisticated AI tools into SaaS platforms has significantly improved 
both user experience and operational efficiency. A holder of a Ph.D. 
in Computer Science, she excels in the development and design 
of innovative AI capabilities that streamline and optimize clinical 
research.

Jim DiCesare

IQVIA Technologies

Vice President, Financial 
Management Solutions

Jim DiCesare is passionate about delivering innovative Cost 
Benchmarking, CTA Negotiation and Site Payment services that 
support clinical research conducted by sponsors and CROs. With 
over 25 years of industry experience leading clinical operations 
teams at Merck, DrugDev, and now IQVIA Technologies, Jim has 
expertise across the contracting, budgeting, and investigator 
grant payment management continuum. He is a frequent 
speaker at industry conferences and has written for a variety 
of publications. He has a B.S. in Accounting from Kutztown 
University.

KK Rumrill

IQVIA Technologies

Global Head Trial 
Management Services

KK Rumrill has more than 25 years’ experience in product 
development, customer support, and implementation services 
teams in clinical trials. She was a key leader in client operations 
at BBK Worldwide, driving growth in global patient recruitment, 
site engagement, and trial optimization. In 2013, KK moved to 
TrialNetworks, which was acquired by DrugDev and subsequently 
by IQVIA in 2017. She now leads several key product teams in 
IQVIA Technologies’ Orchestrated Clinical Trials platform.



Wednesday, 24th May 2023

3535 US-1 Suite 100B
Princeton, NJ 08540

IN PA R T NER SHIP W I T H:

mdgroup is a global patient services and digital technologies company with offices in the US, UK, Singapore, France, Dublin and 
The Netherlands. With a focus on creating remarkable patient experiences at every stage of the clinical trial, their services include 
patient and caregiver support, home healthcare for decentralized and hybrid clinical trials, site analysis and management, travel 
and logistics, expense reimbursement and patient sentiment analysis through their in-house technology platform.

Genelyn AmorilloCONTACT www.proventainternational.com+1 (617) 4315492 ext 327ga@proventainternational.com

Are Decentralized Trials the New Holy 
Grail?

KEY OPINION LEADERS

ABOUT MDGROUP 

AGENDA
17:15 - 18:00 REGISTRATION & NETWORKING WITH A SIGNATURE COCKTAIL ON ARRIVAL

18:00 - 19:00
WELCOME AND INTRODUCTION  
ROUNDTABLE DISCUSSION
Ensuring Visit Quality: Fulfilling needs and optimizing partnerships between Vendors, 
Sites, HCPs, and Patients in DCTs

19:00 - 20:00 DINNER

20:00 - 21:00
ROUNDTABLE DISCUSSION
Efficient Patient-Centric Strategy: Reducing Patient Burden and Sponsor Costs 
Simultaneously

21:00 - 21:15 CLOSING REMARKS AND COFFEE

DATE

VENUE

What is the Future of the DCT? We believe that’s the wrong question. We believe a better question 
is: What is the Future of the Clinical Trial?

Our answer will always be patient-centricity. Decentralization for the sake of decentralization 
is not patient-centric. Patients who feel comfortable, confident, and included in their care have 
a dramatically improved trial experience, leading to better engagement, retention, and clinical 
outcomes. Whether we are taking the patient to the trial, or the trial to the patient, the days of a 
‘one size fits all’ approach to clinical trials are over.

We are excited to meet for an informal round table discussion in an informal setting, giving 
industry thought leaders an opportunity to exchange their vision of paradigm shifts in clinical 
trial strategy. The primary focus will be on practical aspects of DCT implementation with a 
patient-centric approach. 
 
Among other exciting topics, we will discuss:
- Contributing factors to poor clinical trial enrollment and proactive mitigation
- Providers within the DCT model: Trends, adoption, and quality and consistency of care
- Triumphs and Failures of the DCT: Which components of the model alleviate patient burden and 
expand accessibility, and which stand to be improved?
- …what about the budget? Informed, strategic trial planning for optimized ROI of implemented
solutions

Sarrah Val — Vice President of Global Sales, mdgroup
Earned her Masters in Public Health from the University of Southern California after completing a dual degree in 
Integrative Physiology and Mathematics from the University of Colorado, Boulder. She is driven by her love for patient 
care, and invests her industry efforts into making clinical trials more accessible, equitable, and patient-focused. With 
prior experience in Medical Affairs and as a Director of Clinical Operations, she has led clinical trials from protocol design 
through FDA approval, driven physician education initiatives, and facilitated post-market and investigator grant research.

Stephanie Katz — Director of Seacole, mdgroup
Stephanie Katz has been a registered nurse since 2005, working at the bedside in the bone marrow transplant/ hematologic 
malignancies ICU before becoming a research nurse in pediatric oncology and research manager in hepatology and 
infectious diseases at Johns Hopkins University. After 16 years in academic medicine, Steph joined mdgroup as the director 
of Seacole Health, the HCP resourcing arm of mdgroup, and remains a subject matter expert on clinical trial operations. 
Steph received her MBA in Healthcare Administration from Johns Hopkins University after completing her MSN and BSN at 
Drexel University and University of Delaware, respectively.

STRATEGY DINNER



BESPOKE VIRTUAL 
BOARDROOMS

Virtual Boardroom

Access our exclusive dataset of over 50,000 director level and above executives across 
Europe and the US spanning from:

Position your company as a thought leader up to 2 hours of Virtual Boardroom with 
thought-provoking discussion facilitated by an expert panel.

Proventa International helps customise your Virtual Boardroom to your areas of expertise 
targeting specific contacts who are prequalified to ensure they are the decision maker or 
make up part of the decision making process.

As an extension to your business development strategy we request a target list of company 
names and job titles to ensure we are specifically reaching out to your key prospects as a 
high priority first.

Ensuring your Virtual Boardroom is highly exclusive to an end-user audience, Proventa 
International can create the opportunity of you being the only solution provider logged in 
by excluding any other vendor/competitor within your Virtual Boardroom allowing you to 
share your innovation in a virtual closed door environment.

Prior to each Virtual Boardroom we will provide you with the following so that you can prepare 
in advance understanding your audience’s buying behaviours, needs and requirements:

Following each Virtual Boardroom you will receive the email addresses of all of those who 
have attended to assist with your follow ups post the event.

•	 Name
•	 Company Name
•	 Job Title
•	 How many employees are they responsible for?
•	 What is their 3 key strategic challenges?
•	 What Drug Development Stages are they currently focusing on:
•	 What stages of the buying cycle are they currently in:
		  i.    Request for Information
		  ii.   Request for Proposal
		  iii.  Bid Defence
•	 How much personal budget do they have to sign off within the following 12 months?
•	 What particular products, services or solutions are they looking for to invest in within the  

	 following 12 months?
		  ii.   Time frame of investment
		  iii.  Main reason for investing

•	 Medicinal Chemistry
•	 Biology
•	 Bioinformatics
•	 Oncology
•	 Clinical Trials
•	 Supply Chain
	 i.    Clinical
	 ii.   Commercial

•	 Pharmacovigilance
•	 Manufacturing
	 i.    CMC
	 ii.   Bioprocess
	 iii.  Vaccines
•	 Biologics
•	 Cell and Gene Therapies

•	 Regulatory Affairs
•	 Market Access & Reimbursement
•	 Medical Devices
•	 Human Resources
•	 Investment & Venture Capital

PRICE = $15,000 GBP

PROVENTA INTERNATIONAL 14



Examples of Virtual Boardrooms













Business Development Outsourcing

With our extensive global network of senior executives across the Life Sciences, Healthcare & I.T sectors we are able to 
increase your brand awareness, thought leadership and direct contact with key decision makers via face to face meetings, 
conference calls and series of bespoke events.

If you are looking to build a strong sales pipeline of qualified leads to take through the value chain and expand your 
current network of Key Opinion Leaders across the sector globally, Proventa International have an integrated business 
development platform to help identify and connect you directly with your prospect criteria prior to them engaging in an 
RFP process being proactive rather than reactive in your business development strategy.

SOLUTION
Proventa International assigned 4 consultants for 6 months generating appointments for the CROs senior management to take 
through the value sale and close.

Outreach to Proventa Internationals network of over 2000+ Director and above level executives across the USA who either make 
the decision or making up part of the decision making process for outsourcing Integrated Drug Discovery.

Executing a USA roadshow of in-house bespoke events across Boston, New Jersey, San Francisco & San Diego for the CRO each 
attracting a minimum of 20 delegates within a 2 week execution period.

This allowed the CRO to have the main hubs in the USA understand their value proposition whilst also being able to engage directly 
with key stakeholders who had identified a clear need to invest in such solutions in the next 12 months.

Proventa International saved the CRO associated costs of senior management continually flying to USA for individual 1-1 meetings 
as Proventa International gathered all interested parties to 4 separate locations saving time and money for both parties.

With over 80 qualified face to face engagements across 2 weeks, plus 6 months appointment setting for those who would like a 
more intimate conversation Proventa International provided a viable solution to the CROs current challenge.

The CRO was now relieved of the burden of non-core business development functions and recruitment in USA.

The CRO still maintained control of its core management of the sales process as Proventa International solely provided a pre-sales 
and qualified lead generation service.

The CRO was able to penetrate the USA without any capital expenditure investment, but with maximum flexibility able to adjust 
staffing and investments based on how strong of a sales pipeline needed to generate a tangible return on investment.

CLIENT CHALLENGE

A global CRO based in Europe offering Integrated 
Drug Discovery solutions needed to expand their 
global reach into the USA as the majority of 
their revenue and growth historically came from 
Europe.

Revenue & Growth
Being able to engage with key decision makers 
being a barrier to entry due to existing  contracts 
and relationships with similar providers who 
have greater manpower, marketing presence and 
brand recognition in the USA.

Decision Makers

They had limited manpower focusing on business 
development across the USA especially in the 
West Coast in comparison to some of their 
closest competitors offering similar solutions.

Business Development
All senior management of the CRO were based in 
Europe who hold the deeper scientific and sales 
abilities to engage with potential clients from a 
strategic perspective

Clients

Due to the lack of business development 
manpower and outreach in the USA, potential 
clients were not seeing the true value of their 
thought leadership, bandwidth and expertise in 
the region.

Thought Leadership
As all existing clients are predominately based 
in Europe this left a lack of local advocacy and 
inadequate client referrals for potential clients to 
buy into their model located in the USA.

Lack of Local Advocacy

OBJECTIVE

To increase the CROs brand awareness and thought leadership in the USA through multiple platforms including 
direct contact with key decision makers via face to face meetings, conference calls with senior management and 
holding a series bespoke events across the USA as a neutral ground to invite new prospects whereby the CRO 
could showcase their thought leadership to a wider audience.1
To build a strong sales pipeline of qualified leads for the CRO to take through the value sale on a weekly/
monthly basis.2
To expand the CROs current network of Key Opinion Leaders within Medium-Large Pharma in USA.3
To identify and connect directly with C-Level executives from Small and Emerging Biotechs prior to engaging in 
an RFP process to gain competitive advantage in the marketplace.4
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Where Talent Meets Opportunity

Identifying and delivering talented candidates quickly and efficiently. Contact us today to 
discuss your live and prospective vacancies with a focused and professional recruiter. An 
efficient solution to permanent recruitment needs, leveraging our extensive networks when 
time as well as quality are critical.

Contingency 

Market insight and competitor intelligence.
Research Services

A targeted approach for board and senior management positions. Sourcing executive leaders 
can be a time-consuming and extremely sensitive issue when it comes to exploring a new 
directive within the company or organisational footing. Our leadership team has core experience 
and specialist knowledge of partnering and identifying key leadership appointments, while 
ensuring the business ethos is carefully matched to clients and hires alike. This service offers 
a comprehensive, focused approach to an executive search while ensuring our clients are 
presented with specific candidates from the market. 

Executive Search / Retained

A solution to cope with demand peaks or delivery of specialist projects. The specialised 
team at Proventa Talent are able to cope with multiple hires (both paid and advisory) while 
supporting clients who may have a need for a specific project or support during periodical 
pressures. Close relationships with our contractors enables us to quickly deliver pre-qualified, 
high-quality interim resources.

Contract / Interim

The route to success is faster when you work together. By working with our RPO solution, 
we can coordinate your recruitment service by offering dedicated account management 
services both on site or remote while providing efficient talent mapping strategies to source 
appropriate potential hires. By partnering together,  Proventa Talent can offer expert advice 
on best practice recruitment strategies from retention to resourcing while delivering on time 
and on budget. 

Recruitment Process Outsourcing

At Proventa Talent, we always look ahead to ensure that the service we deliver to you is second to 
none, both now and in the future. Proventa Talent based around our three key principles of commitment, 
intelligence and partnership ensures an unparalleled recruitment solution in the industry. 
 
We work with the leading talent in the field to offer a service of high quality, efficiency and transparency. 
We have the expertise to recruit across all markets within the life science industry and at global level. In 
addition to this, our relationship with many organisations across the Life Sciences sector means that we 
are constantly developing our recruitment services to offer market-leading solutions to suit your short, 
medium and long term needs.

ABOUT US

OUR SOLUTIONS
Occupying senior level appointments within the Life Sciences sector, Proventa Talent are able to work in close 
partnership with you to offer a  variety of methodologies directly suited to  your unique business needs.

https://proventatalent.com/


Proventa International
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Miami, FL 33131
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